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BUILDING SHOW OF IOWA

Ad Deadline: 
2/3/25

Iowa Events 
Center

Des Moines

3,000
Projected 

Attendance

HOMESHOWEXPO

Ad Deadline: 
7/22/25

Grimes
Iowa

10,000
Projected 

Attendance

TOUR OF REMODELED HOMES

Ad Deadline: 
7/22/25

Des Moines Metro

500
Projected 

Attendance

BENEFITS OF MAGAZINES

SHOW
 M

AGAZINES

ADVERTISE IN OUR THREE 
SHOW MAGAZINES

Trim: 16.75 X 10.875”
Bleed: 0.125”

2 PAGE SPREAD

Trim: 7.625 x 5”
Bleed: N/A

1/2 HORIZONTAL

Trim: 3.75 x 10.125”
Bleed: N/A

1/2 VERTICAL

Trim: 8.375 X 10.875”
Bleed: 0.125”

FULL PAGE

2025 SHOW MAGAZINES

AD DIMENSIONS

•  Programs are both in print and 
digital to reach a larger audience

•  Get your information out to 
consumers as well as members

•  Company name in Advertisers 
Index

Quarter Page ad size: 3.75 x 5” Page 3

85,500+ 
Total Digital 
Page Views

NEW SHOW, 
NEW MAGAZINE!
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Ad Options Ad Price
2-Page Spread $2,250

Back Cover $2,500
Inside Front Cover $1,500
Inside Back Cover $1,500
First Turning Page $1,500

Full Page $1,250
Half Page – Horizontal or Vertical $850

Tour of Remodeled Homes 2025

Ad Options Ad Price
2-Page Spread $3,500

Back Cover $4,500
Inside Front Cover $2,750
Inside Back Cover $2,750
First Turning Page $2,750

Full Page $2,250
Half Page – Horizontal or Vertical $1,250

Quarter Page $850

HomeShowExpo 2025

CONTRACT AUTHORIZATION: The HBA of Greater Des Moines is hereby authorized to insert our advertisement in the show programs as specified above. 
Contract is effective on the date of first placement of advertisement and is based on current rates. A 12 month contract is non-cancelable. I agree to pay 
all invoices within 30 days of receipt thereof. I understand that my advertisement will not run if payment is more than 30 days in arrears. I understand 
that a small black boarder may be added to my ad by the designer to comply with standards. For the HomeShowExpo and Tour of Remodeled Homes 
magazines, advertisements can have brands your company sells, headshots, names and nmls numbers of people who work for a DSM HBA Company 
as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of 
the DSM HBA. This includes all phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a 
membership to a council within the DSM HBA.

TOTAL:  ........................................................................... $________________

Signature _______________________________________________________  Date ___________

Name (Print) _____________________________________________________________________

Company _______________________________________________________________________

E-mail __________________________________________________________  Phone _________

Building Show of Iowa _____________________________________________  Price __________

HomeShowExpo __________________________________________________  Price __________

Tour of Remodeled Homes __________________________________________  Price __________

Three Show Package ______________________________________________  Price __________

2025 SHOW MAGAZINES CONTRACT 

Ad Options Ad Price
2-Page Spread $2,250

Back Cover $2,500
Inside Front Cover $1,500
Inside Back Cover $1,500
First Turning Page $1,500

Full Page $1,250
Half Page – Horizontal or Vertical $850

Building Show of Iowa 2025

Ad Options Ad Price
2-Page Spread $7,700

Full Page $4,450
Half Page – Horizontal or Vertical $2,650

Three Show Package* - a $300 savings!

 ☐Check  (payable to HBA of Greater Des Moines)      
 ☐ Credit Card Information 
Name on Card __________________________________________________________________  
Card Number _________________________________ Expiration Date ________CVV _________  
Billing address __________________________________________________________________  
City, State Zip ___________________________________________________________________

SHOW
 M

AGAZINES

*Must maintain an active membership 
throughout the advertising contract in 

order to advertise in all three magazines.
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MEMBERS

CONTRACT AUTHORIZATION: The HBA of Greater Des Moines is hereby authorized to insert our advertisement in the show programs as specified above. 
Contract is effective on the date of first placement of advertisement and is based on current rates. A 12 month contract is non-cancelable. I agree to pay 
all invoices within 30 days of receipt thereof. I understand that my advertisement will not run if payment is more than 30 days in arrears. I understand that 
a small black boarder may be added to my ad by the designer to comply with standards. Advertisements in our magazines and online can have brands 
your company sells, headshots, names and nmls numbers of people who work for a DSM HBA Company as well as towns the company is located in. The 
only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all phone numbers, 
websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

TOTAL:  ........................................................................... $________________

Signature _______________________________________________________  Date ___________

Name (Print) _____________________________________________________________________

Company _______________________________________________________________________

E-mail __________________________________________________________  Phone _________

 ☐Check  (payable to HBA of Greater Des Moines)      
 ☐ Credit Card Information 
Name on Card __________________________________________________________________  
Card Number _________________________________ Expiration Date ________CVV _________  
Billing address __________________________________________________________________  
City, State Zip ___________________________________________________________________

2025 DSM HBA MEMBER GUIDE CONTRACT 

MEMBER 
GUIDEMEMBER 
GUIDE

515.270.8500  •  info@dsmhba.com  •  www.dsmhba.com  •  #dsmhba  •  #dmhomeshow

dsmhba.com  |    2524    |  dsmhba.com

BUILDERS
Absolute Group

Sonny Hall ������������������������������������������� (515) 497-6131
Accurate Development Inc

Kevin Johnson ������������������������������������� (515) 327-0800
Jared Johnson ������������������������������������� (515) 556-0124

Alair Homes Des Moines
Amy Long ��������������������������������������������� (515) 303-4744

All Iowa Construction Services
Joe Fitzgerald �������������������������������������� (515) 266-0904

American Dream Exteriors LLC
Andy Ray ���������������������������������������������� (515) 348-1388

Amwood Building Systems
Chad Tverberg ������������������������������������� (515) 865-5938

ATI Group
BJ Stokesbary �������������������������������������� (515) 520-7851

B St� Construction + Design, Inc
Emily Crouch ��������������������������������������� (619) 997-3618

BAM! Basements and Masons
Mark Williams �������������������������������������� (515) 963-0226

Beal Development Corp
Don Beal ���������������������������������������������� (515) 993-4799

Behr Homes
Mark Behr �������������������������������������������� (515) 202-0633

Benchmark Builders Iowa, LC
Jenna Kimberley ��������������������������������� (515) 963-8335

Better Builders
Demir Miljkovic ������������������������������������ (515) 868-3112

Black Birch Homes & Design LLC
Brooks Rolling ������������������������������������� (515) 418-1332

Brenner Built
Cody Brenner �������������������������������������� (515) 419-2411

Brian Hildreth Construction
Brian Hildreth �������������������������������������� (515) 681-0277

Caliber Homes of Iowa
Ryan Kauffman ������������������������������������ (515) 290-3971

CCS Homes
Jamie Elrod ������������������������������������������ (515) 216-1017

CDM Real Estate Services
Sherri Goode ��������������������������������������� (515) 901-3403

Civil Design Advantage
Dean Roghair ��������������������������������������� (515) 369-4400

Claman Custom Homes
Jeff Claman ����������������������������������������� (515) 290-7840

CLG Homes
LaDonna Gratias ���������������������������������� (515) 221-9717

Compelling Homes
Denise Smithson Green ����������������������� (515) 306-5893

Conlin Construction Services LLC
James Conlin ��������������������������������������� (515) 246-8016

Construction Professionals LLC
Marilyn Struecker �������������������������������� (515) 208-5721

Cosgriff Development
David Cosgriff �������������������������������������� (515) 727-6364

Cramer & Associates Inc
Robert Cramer ������������������������������������� (515) 265-1447

Creative Building Ventures
Martie Mendenhall ������������������������������ (515) 577-1980

Crose & Lemke Construction
Scott Crose ������������������������������������������ (515) 255-2509

D�R� Horton Iowa
Seth Moulton ��������������������������������������� (515) 371-6235

Dana Van Woert Interiors
Dana Van Woert ����������������������������������� (515) 344-3338

Dean Paulsen & Sons Contractors Inc
Dean Paulsen �������������������������������������� (515) 279-3792

DeMir Homes & Design Inc
Ernad Muratovic ���������������������������������� (515) 777-9088

Denali Builders
Colton Smith ���������������������������������������� (641) 414-2235

Denton Homes
Stephanie Denton�������������������������������� (515) 689-8022

Destiny Homes
Wade Hiner ������������������������������������������ (515) 216-1019

Diligent Development
Keaton Dreher ������������������������������������� (515) 309-0705
Mark Trost �������������������������������������������� (515) 225-2373

DRA Properties
Dennis Albaugh ����������������������������������� (515) 964-9444

Drake Homes
Todd Drake ������������������������������������������ (515) 202-9500

Dreamscape Homebuilders
TJ Clemons ������������������������������������������ (515) 802-3653

Duer & Sons Remodeling Inc
John Duer �������������������������������������������� (515) 266-0582

Dynasty Homes
Scott Van Zee �������������������������������������� (515) 707-8343

Eagle Homes
Eric Vanderploeg ��������������������������������� (515) 729-4989

Ed Hildreth Construction
Mark Hildreth ��������������������������������������� (515) 681-0277

Eden Custom Homes LLC
Matt Peterson �������������������������������������� (515) 208-2357

Element 119 LLC
Brad Stanbrough ��������������������������������� (515) 202-3030

Elevate Homes
Jim Farrand ����������������������������������������� (515) 480-0971

Elevated Builders
Matthew Schultz ���������������������������������� (515) 446-8126

Embarq Signature Homes
Brandon Wilson ����������������������������������� (515) 400-4916

Epcon Communities/Clarity Construction
Jeremy Zinn ����������������������������������������� (515) 710-5085

Erickson Balmer Construction LLC
Brian Balmer ���������������������������������������� (515) 252-1510

Firstcall Iowa
Jeff Ellis ����������������������������������������������� (515) 986-9300

Focus Construction
Steve Springer ������������������������������������� (515) 635-4598

Frampton Homes
Justin Frampton ���������������������������������� (515) 559-4443

Genesis Homes of Iowa LLC
Dan Sparks ������������������������������������������ (515) 216-1019

Giovanti Homes LLC
Gabe Wilson ���������������������������������������� (515) 321-5110

Gordinier Homes
Dustin Gordinier ���������������������������������� (515) 249-3414

Grand Homes & Renovations
Carrie Norris ���������������������������������������� (515) 967-6195

Gratias Homes LLC
Tom Gratias������������������������������������������ (515) 226-1901

Greater Des Moines Habitat for Humanity
Lance Henning ������������������������������������ (515) 471-8686

Greenland Homes Inc
Corey Kautz ����������������������������������������� (515) 778-8807

Ground Breaker Homes
Kalen Ludwig ��������������������������������������� (515) 360-8687

Growth Construction LLC
Joe Huss ���������������������������������������������� (661) 495-3602

Grubb Interests
Shirley Bolton �������������������������������������� (515) 327-1700

Hale Development Co LLC
John Hale �������������������������������������������� (515) 289-1271

Happe Homes LLP
Jake Happe ����������������������������������������� (515) 963-0842

Haven Homes Design Build
Allen Roen ������������������������������������������� (515) 257-6144

Home Revisions, LLC
Nick Darland ���������������������������������������� (641) 260-1079

HOME, Inc
Carrie Woerdeman ������������������������������ (515) 243-1277

Homes by Advantage LLC
Mark Bradley ��������������������������������������� (515) 270-6733

HomeView Exteriors
Chaz Johnson �������������������������������������� (515) 975-9052

Hubbell Homes LC
Rachel Flint ������������������������������������������ (515) 276-2349
Rick Tollakson �������������������������������������� (515) 243-3228

Huber Grading & Land Development Inc
David Huber ���������������������������������������� (515) 367-7407

Ironwood Homes, Inc
Jon Sieck ��������������������������������������������� (515) 224-7620

J Larson Homes
John Larson ����������������������������������������� (515) 491-4090

J Thompson Builders LC
Jeremy Thompson ������������������������������� (515) 559-2192

J&G Builders
Jason Patterson ����������������������������������� (515) 979-6905

JCorp DB, LLC
Nick Jensen ����������������������������������������� (515) 597-5457

Jerry’s Homes Inc
Mike Nigro ������������������������������������������� (515) 278-5992

Johnson Construction
Mitch Johnson ������������������������������������� (515) 202-7194

JRL Builders
Luke Wanninger����������������������������������� (515) 370-5853

K&V Construction Services LLC
Colin King �������������������������������������������� (515) 252-9989

K&V Homes Inc
Colin King �������������������������������������������� (515) 202-4483
Dean Vogel ������������������������������������������ (515) 252-9989

Kading Construction
Karie Kading Ramsey �������������������������� (515) 276-9384

Kaufman Construction
Devan Kaufman ����������������������������������� (515) 225-6140

K-B Builders
Keith Butz �������������������������������������������� (515) 202-5176

KC Handyman Service
Tracy Kaufman ������������������������������������� (515) 225-6140

Keystone Homes LLC
Robert Lippold ������������������������������������� (515) 240-1179

Kimberley Development Corp
Bill Kimberley �������������������������������������� (515) 963-8335

Kitchen Refresh by KnoPros
James Bach ����������������������������������������� (515) 661-0800

Knapp Properties
Tom Wittman ���������������������������������������� (515) 223-4000

KRM Development LLC
Kirk Mickelsen ������������������������������������� (515) 243-1191
Mallory Hansen ����������������������������������� (515) 243-1191

Kruse Development
Dan Kruse �������������������������������������������� (515) 681-5082

Landmark Development Services, Inc
Stephanie Rice ������������������������������������ (515) 986-5994

Lantz Elite Carpentry & Construction Inc
Justin Lantz ����������������������������������������� (515) 554-3684

Leever Homes Inc
Dave Leever ���������������������������������������� (515) 360-2385

Lil Brother Construction
Jean Jones ������������������������������������������ (515) 279-5310

2024 MEMBERSHIP DIRECTORY

Lost Planet Development
Ted Thoms ������������������������������������������� (309) 269-4041

Lukins LLC
Gary Lukins ������������������������������������������ (515) 314-7766

Mainbuilt, LLC
Jenna Marion��������������������������������������� (515) 278-5289

MBG Renovation
Mike Butterworth ��������������������������������� (515) 897-0696

McAninch Corporation
Ed Origer ��������������������������������������������� (515) 267-2500

MD Patterson Construction Co
Michael Patterson �������������������������������� (515) 279-2448

Meadowbrook Homes LLC
Matthew McClure �������������������������������� (515) 208-9333

Midwest Construction
Paul Despenas ������������������������������������� (515) 986-3545

Midwest Contractor Services
Nick Kirk ���������������������������������������������� (515) 313-7336

Midwest Foundation Repair
Jace Hakinson ������������������������������������� (515) 289-1606

Mir Homes
Branka Dzolota ������������������������������������ (515) 229-9879

MJ Custom Homes
Mihret Jukic ����������������������������������������� (515) 707-4489

Neighborhood Builders, LLC
Jake Ried ��������������������������������������������� (515) 267-9001

Newcastle Home Builders LLC
Dan Bush ��������������������������������������������� (515) 202-9633

Nico Construction LLC
Nico Pilipovic ��������������������������������������� (515) 210-3340

Northridge Homes Inc
Corey Kautz ����������������������������������������� (515) 865-2546

Oakwood Builders Group
Brett Bunkers ��������������������������������������� (515) 244-3491

On Track Construction
Matthew Runge ����������������������������������� (888) 850-0208

Orton Homes
Joe Heemstra �������������������������������������� (515) 528-8123

P&P Stone Construction
Salvador Perez ������������������������������������ (515) 988-9863

Paradigm Construction
Ryan Shabino �������������������������������������� (515) 501-5061

Paramount-Destination Homes Inc
James Myers ��������������������������������������� (515) 440-1111

Parks Custom Homes
Peter Parks ������������������������������������������ (515) 291-5020

Partners By Design Homes, Inc
Steph Reed ������������������������������������������ (515) 988-9954

Peoples Company
Kalen Ludwig ��������������������������������������� (515) 222-1347

Progressive Builders
Jenna Kimberley ��������������������������������� (515) 963-8335

R3 Construction
Jared Harrison ������������������������������������� (515) 630-0143

RabWorks, LLC
Brad Rabedeaux ���������������������������������� (641) 521-0110

RCI Builders Inc, LLC
Trish Radke ������������������������������������������ (515) 490-3791

Red House Remodeling
Ben Trannel ����������������������������������������� (515) 222-2273

Reese Builders
Luke Reese ������������������������������������������ (515) 201-8944

Remodeling Contractors
Zak Fleming ����������������������������������������� (515) 202-1244
Rollie Clarkson������������������������������������� (515) 334-9914
Scott Spetman ������������������������������������� (515) 202-1244

Revived Interiors
Mike Heilman �������������������������������������� (515) 207-4887

RJK Builders
Dave Adickes ��������������������������������������� (515) 664-7194

RM Madden Construction Inc
Rick Madden ���������������������������������������� (515) 255-1557

Roy Sargent Building Inc
Roy Sargent ����������������������������������������� (641) 524-4141

Sage Homes Inc
Chris Pickard ��������������������������������������� (515) 410-9410

Savannah Homes
Ted Grob ���������������������������������������������� (515) 221-2333

Serenity Homes & Renovations
Ryan Baumgartel ��������������������������������� (515) 250-1374

Showtime Homes
Matt Buman ����������������������������������������� (515) 478-6163
Sean Delleman ������������������������������������ (515) 478-6163
Chris Ortiz �������������������������������������������� (515) 478-6163
Derek Lines ����������������������������������������� (515) 478-6163
Alex Retallick ��������������������������������������� (515) 478-6163
Derek Swedlund ���������������������������������� (515) 478-6163

Silent Rivers Design+Build
Chaden Halfhill ������������������������������������ (515) 957-2746

SJM Construction
Steve Mall �������������������������������������������� (515) 986-4737

SJP LLC
Steve Pottebaum ��������������������������������� (515) 720-3072

Solid Ground, LLC
Eric Grubb �������������������������������������������� (515) 975-7441

Spectrum Remodeling
Brandon Fick ��������������������������������������� (515) 865-6224

Summit Homes
Todd Anthony �������������������������������������� (515) 452-1052

Superior Contractors LLC
Josh Spencer ��������������������������������������� (515) 202-9190

Superior Exteriors
Amy Reicks ������������������������������������������ (515) 727-1887

Synergy Homes
DJ Roettger������������������������������������������ (515) 491-4773

Tanzanite Homes Co Inc
Kirk Mickelsen ������������������������������������� (515) 243-1191

Teal Creek Homes LLC
Jim Young �������������������������������������������� (515) 309-1921

Temple Real Estate Services
Derek Temple �������������������������������������� (515) 601-5989

The Duerson Corporation
Lori Duer ���������������������������������������������� (515) 967-8300

Trust Builders
Chris Petersen ������������������������������������� (515) 480-9570

Truview Enterprises Inc
Chad Hutchinson ��������������������������������� (515) 202-8439

Unique Homes
Mark Kiester ���������������������������������������� (515) 202-4995

United Services
Kent Mc Millen ������������������������������������� (515) 986-4442

VanWeelden Co
Brad VanWeelden �������������������������������� (515) 979-4772

View Homes
Jason Evans ����������������������������������������� (515) 943-6884

Vista Real Estate & Investment Corp
Dave Harmeyer ����������������������������������� (515) 276-3456
Brian McMurray ����������������������������������� (515) 276-3456

Whitey Exteriors/ Whitey Remodeling & Interiors
Monty Van Roekel�������������������������������� (515) 202-2284

Williams Remodeling LLC
Joe Williams ���������������������������������������� (515) 238-0991

Woodharbor of DSM LLC
Cheryl Arganbright ������������������������������ (515) 278-1531

Zenith Design + Build
Nicholas Donlin ����������������������������������� (515) 800-2148

ASSOCIATES
1 Source Solar

Todd Miller ������������������������������������������� (515) 289-1974
2-10 HBW

Jesse Sleper ���������������������������������������� (636) 459-1209
515 Concrete Floor Polishing

Ryan Brodie ����������������������������������������� (515) 240-7898
A New Look LLC

Anna SmolikHagen ������������������������������ (515) 276-1900
A Tech/Easy Living Store

Bill Corwin ������������������������������������������� (515) 276-5040
A&D Painting

Samir Rahmanovic ������������������������������� (515) 822-4874
A+ Communications, Security, & Home Solutions

Kyler Bemis ������������������������������������������ (515) 645-2345
A+ Lawn & Landscape

Mark Harpenau������������������������������������ (515) 289-2020
ABC Supply - Des Moines

Martin Piller ����������������������������������������� (515) 265-6135
ABC Supply - Waukee

Roger Mann ����������������������������������������� (515) 276-4960
Absolute Garage & Closets

Marty Gustin ���������������������������������������� (515) 254-0040
Access Elevators & Lifts, Inc

Jeremy Musil ��������������������������������������� (515) 243-8000
Access Systems

Sara Boothe ����������������������������������������� (515) 987-6227
Acme Tools

Jameson Linn �������������������������������������� (515) 244-4189
Affiliated Builders Group

Mike Davis ������������������������������������������� (405) 513-5649
Air Free Duct Cleaning

BJ Windhorst ��������������������������������������� (515) 986-3424
Akili Design & Marketing Services

Leng Reiff �������������������������������������������� (515) 650-3004
Akin Building Centers

Alan Fishbein ��������������������������������������� (641) 322-3046
All American Turf Beauty, Inc

Kevin Johnson ������������������������������������� (515) 996-2261
All Pro Painting, LLC

Brad Neff ��������������������������������������������� (515) 556-6501
Allen Interiors LLC

Mark Allen ������������������������������������������� (515) 249-0501
Aller Design Group LLC

James Aller ������������������������������������������ (515) 254-1181
Allstate Gutter & Siding

Jill Eason ��������������������������������������������� (515) 987-1591
ALT Design Studio

Jessica Lemmo ������������������������������������ (515) 491-5593
Aluminum Distributors Inc

Nicholas VanPatten ����������������������������� (515) 283-2383
Amega Garage Doors & Opener Inc

Dwayne Carter ������������������������������������ (515) 633-2119
Anchored Walls

Brad Parker ������������������������������������������ (515) 462-2422
Andersen Windows

Brian Roberts ��������������������������������������� (319) 499-8635
Ankeny Area Chamber of Commerce

Jamie Anderson ���������������������������������� (515) 964-0685
Ankeny Sanitation

Kent Katch ������������������������������������������� (515) 901-9816
Another Drywall Company

Daniel Trindle �������������������������������������� (515) 528-5288
Apex Architectural Building Supply

Jeff Ratashak ��������������������������������������� (515) 410-2993
Arc Electric

Rees Christensen �������������������������������� (515) 721-6258

2024 MEMBERSHIP DIRECTORY

1 2 INVEST IN THE INDUSTRY CHAMPION INVESTS IN YOU

ADVOCACY EFFORTS

MEET THE DSM HBA STAFF

Dan Knoup
dank@dsmhba.com

Brandon Patterson
brandon@dsmhba.com

Jessica Verwers
jessicav@dsmhba.com

Jess Marean
jessm@dsmhba.com

DSM HBA Office
6751 Corporate Dr
Johnston, IA 50131

515.270.8500
info@dsmhba.com

Katie Neibauer
katie@dsmhba.com

Current Priorities for the Political Action Committee (PAC):
  Storm Water, Design Standards, Energy Code, Electrical Code, Youth Employment Opportunities

Welcome
We empower HBA Champions to make Des Moines 
the best place to live, work, and raise a family.

HBA Champions:
 •  Own It: Are driven and focused to solve the problem and 

create value.
 •  Help First: Collaborate with members and industry even 

when no one is watching.
 •  Dedicated: Understanding the importance of showing up, or putting yourself out there
 •  Driven: To learn, grow and improve the community.

EXECUTIVE OFFICER

WORKFORCE DEVELOPMENT

DIRECTOR OF MEMBERSHIP

GRAPHIC DESIGNER 
& PUBLICATIONS

DIRECTOR OF 
EVENTS & PARTNERSHIPS

Scan to find us 
on social media!

(Business card goes here)

Membership 
Committee Champion

ADVOCACY = $$$
$7,500 savings per 

housing start nationally

Des Moines      $50M

Des Moines Stats

4,388 SF & TH 
Creates 12,725 jobs 

Generates about $487M

1,483 Apartments 
Creates 1,480 jobs 

Generates almost $71M

$10M of Remodeling 
Creates 75 jobs 
Generates $3M

•  Seen by every new and potential 
member for the entire year

•  Physical copies and digital copy 
available to all members

•  Half-off a yearly Blueprint magazine 
ad contract with purchase of Member 
Guide ad

Benefits:Ad Page Options Size Ad Price
Back Cover 8.375 x 10.875” $1,500

Inside Back Cover 8.375 x 10.875” $1,000
Inside Front Cover 8.375 x 10.875” $1,000
First Turning Page 8.375 x 10.875” $1,000

Full Page 8.375 x 10.875” $500
Half Page – Horizontal 7.625 x 5” $300
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View past 
examples at: 
dsmhba.com/
publications

NEW ADS ARE DUE THE 15TH OF EACH MONTH

B
LU

EPRIN
T

2025 BLUEPRINT MAGAZINE CONTRACT 

CONTRACT AUTHORIZATION: The HBA of Greater Des Moines is hereby authorized to insert our advertisement in the show programs as specified above. 
Contract is effective on the date of first placement of advertisement and is based on current rates. A 12 month contract is non-cancelable. I agree to pay 
all invoices within 30 days of receipt thereof. I understand that my advertisement will not run if payment is more than 30 days in arrears. I understand that 
a small black boarder may be added to my ad by the designer to comply with standards. Advertisements in our magazines and online can have brands 
your company sells, headshots, names and nmls numbers of people who work for a DSM HBA Company as well as towns the company is located in. The 
only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all phone numbers, 
websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature _______________________________________________________  Date ___________

Name (Print) _____________________________________________________________________

Company _______________________________________________________________________

Length of Contract: ___________________________________________________________
Ad Size:  ___________________________________________________________________
Contract Term: ______________ Through: ________________________________________
Ad Instructions:
Use most recent Ad: ___ Providing New Ad: ________________________________________

CAPTURE YOUR AUDIENCE MONTHLY

Also posted on social media and website.

Members 
e-mail list

1,400+
Consumers 
e-mail list

6,300+

ALL AUDIENCES

Ad Page Options Dimensions 12 Months 6 Months < 6 Months
Inside Front Cover 8.375 x 10.875” $400 mo $500 mo $600 mo
First Turning Page 8.375 x 10.875” $400 mo $500 mo $600 mo
Two Page Spread 16.75 x 10.875” $500 mo $550 mo $650 mo

Full Page 8.375 x 10.875” $300 mo $350 mo $450 mo
Half Page – Horizontal 7.625 x 5” $200 mo $250 mo $350 mo 

Half Page – Vertical 3.75 x 10.125” $200 mo $250 mo $350 mo

 ☐Check  (payable to HBA of Greater Des Moines)      
 ☐ Credit Card Information 
Name on Card __________________________________________________________________  
Card Number ___________________________________________________________________  
Expiration Date ___________CVV __________________________________________________  
Billing address __________________________________________________________________  
City, State Zip ___________________________________________________________________

https://www.dsmhba.com/publications/
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Website Options Price
Pop Up Ad (12) $300/Month

Side Logo/Ad (4) $500/Year
Scrolling Top Logo (13) $250/Year
Highlighted Company 

Listing $125/Year

Add Logo $50 (one time fee)

*IMAGE IS FOR VISUAL PURPOSES ONLY. NOT EXACT REPLICA OF WEBSITE.

INQUIRE ABOUT BUNDLING WITH 
SOCIAL MEDIA POSTS.

M
EM

B
ERSH

IP D
IREC

TO
RY

2025 ONLINE MEMBERSHIP DIRECTORY CONTRACT 

•  Updated daily and sent out in the 
Blueprint magazine every month

• Seen by members and consumers alike
• Easy to search using keywords

Benefits:

100% Online and Updated Daily!
ALL AUDIENCES

Add 
Logo

 ☐Check  (payable to HBA of Greater Des Moines)      

 ☐ Credit Card Information 

Name on Card __________________________________________________________________  

Card Number ___________________________________________________________________  

Expiration Date ___________CVV __________________________________________________  

Billing address __________________________________________________________________  

City, State Zip ___________________________________________________________________

Website Option(s):  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

CONTRACT AUTHORIZATION: The HBA of Greater Des Moines is hereby authorized to insert our advertisement in the show programs as specified above. Contract is effective 
on the date of first placement of advertisement and is based on current rates. A 12 month contract is non-cancelable. I agree to pay all invoices within 30 days of receipt thereof. 
I understand that my advertisement will not run if payment is more than 30 days in arrears. I understand that a small black boarder may be added to my ad by the designer to 
comply with standards. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers of people who work for a DSM 
HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM 
HBA. This includes all phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within 
the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________
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OTHER ADVERTISING - 2025
E-MAILS

   $300 (Member) $1,000 (Joining Member) - E-mail to Members List (52 Available) 
 • 1,400+ members of our association 
 • Sent by the HBA on your behalf (only sent on Friday’s)

   $550 (Member) $1,250 (Joining Member) - E-mail to Consumer List (12 Available) 
 • 6,300+ consumers 
 • Sent by the HBA on your behalf

   $500 - Blueprint Footer Ad (1 Available, distributed 12 times) 
 •  Banner ad at the bottom of our Blueprint e-mail to members

ENGAGEMENT PARTNER
   $1,000 (4 Available)  
 • Logo at Lunch Bunch events (12) 
 • Logo at Speed Networking events (2) 
 • Logo at Education events (2) 
 * Ability to host 1 Speed Networking or Education event at your office 
 * Scrolling Top Logo on “Our Members” section of website

TOUCH PROGRAM PARTNER 
   $1,000 (2 Available) 
 • Logo on 12 mailings throughout the year 
 • Logo on 9 e-mails throughout the year 
 •  Reach members in their first through sixth year of membership (roughly 300 members)

HBA 101 PARTNER
   $350 (4 Available) 
 • Logo on tv in basement during the meeting 
 • Logo on HBA 101 flyer for the month you are hosting 
 • Ability to provide promotional item for distribution during the meeting 
 • Choice of hosting month based on availability

NETWORKING AFTER HOURS
   $500 (Availability limited)  
 • Bring Networking After Hours to your office! 
 • Host company responsible for providing appetizers and beverages

SOCIAL MEDIA PRESENCE
   $150 - Sponsored Social Media Post 
 • Sponsored post on our social media platform(s) 
 • Reach a different audience than you currently have on social media

MAILING
   $700 - Ad in Membership Invoice Mailing for the year (2 Available) 
 • Ability to have a buckslip ad in all membership dues invoice mailings 
 • Reach all 700+ members by mail (you must provide ads - size 8.5” x 3.5”) 

M
ISC

ELLA
N

EO
U

S

CUSTOM AD CREATION
   $100 per hour - Print/Digital Advertisements 
 •  Work with our in-house graphic designer to 

create a one of a kind ad for your business

ADDRESS LABELS
   $300 
 • Printed Labels of all Member Business 
Companies’ Addresses
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• 1 DSM HBA Associate or Builder Membership Investment
• Company logo on DSM HBA and show websites
• Ability to write an article for one month of the Blueprint (contact Jess)
• Company logo on all Blueprint Table of Contents
• Recognition in all event programs
• Company name included on all print and TV media
• Inclusion in at least 1 social media post for each show
• Full page ad in all issues of Blueprint 
• Full page ad in all HBA show programs 
• Highlighted company listing on website
• Company logo on table tops at all HBA General Membership Meetings
• Ability to host a Networking After Hours in 2025 (first come, first choice)
• Recognition at the HBA Holiday/Annual Party
• Reserved table at the HBA Holiday Party (10 tickets)*
• 1 Spring Golf Outing Foursome* 
• 2 Tickets for the Sporting Clay Tournament*
• 6 Building Show of Iowa Member Night tickets*
• 10 HomeShowExpo Uncoastal Social tickets*
• 6 Tour of Remodeled Homes tickets
* Your company MUST RSVP. If your company doesn’t show or cancels within 1 week of the event you will be invoiced for the 
cost.

Benefits:
DSM HBA 2025 PLATINUM PARTNER - $15,000

PLATIN
U

M
 PA

RTN
ER

Additional Options:
   $95 Remodelers Council Membership

    $100 Professional Women in Building Council Membership

    Lock me in for a two year platinum partnership contract now 

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions 
set forth on this Agreement and to the following terms and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s 
mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable within thirty (30) days of the date of the 
invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid 
within thirty (30) days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written 
objection to the billing amount set forth in DSM HBA’s invoice within sixty (60) days of invoice date, the amount shall be deemed correct in all respects. 5. 
Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the DSM HBA in the defense or 
enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers 
of people who work for a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the 
Primary member and/or an Affiliate member of the DSM HBA. This includes all phone numbers, websites, e-mail addresses and locations of business. 
Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________
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2025 BUILDING SHOW OF IOWA
PARTNERSHIP BENEFITS

• Large booth space in prominent location  
• Full page ad in the Building Show of Iowa magazine
• Half page ad in 4 issues of the Blueprint (February, March, April and May)
• Company logo in the Building Show of Iowa magazine
• Company logo on Building Show of Iowa website
• Company logo on signage at the Building Show of Iowa
• Company logo on all marketing material for the show 
• Partner video created for social media and marketing
• Special mention at Building Show of Iowa Member Night 
• 4 tickets to Building Show of Iowa Member Night 

Gold Partner Benefits: $4,000

• 10x10 booth 
• Half page ad in the Building Show of Iowa magazine 
• Half page ad in 2 issues of the Blueprint (February and March)
• Company logo in the Building Show of Iowa magazine 
• Company logo on signage at the Building Show of Iowa
• Company logo on all marketing material for the show 
• Special mention at Building Show of Iowa Member Night 
• 2 tickets to Building Show of Iowa Member Night 

Silver Partner Benefits: $3,000

• Company logo on the event registration landing page 
• Company logo on signage at the Building Show of Iowa
• Company logo on all marketing material for Member Night 
• Special mention at Building Show of Iowa Member Night
• Ability to have a table or swag at Member Night 
• 4 tickets to Building Show of Iowa Member Night 

Member Night Partner Benefits: $1,000

• Company logo on signage on bar at Member Night
Keg Partner Benefits: $500

ALL AUDIENCES

36,700 
Reach on Facebook 

& Instagram

43,000
 Website Page Views

16,000
 Website Users
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• First right of refusal for the following year
• Exclusive sponsor signage at the front ticket gate 
• Provide bags to be used as the welcome bags for the patrons
• Ability to produce flyers to be handed out to each patron
• Will provide volunteers to take tickets and stuff bags– 3-4/shift
• Opportunity to provide bottled water with logo on it for patrons
• Company logo on HomeShowExpo website
• Company logo in HomeShowExpo magazine
• Full page ad in the HomeShowExpo magazine
• Full page ad in 4 issues of the Blueprint (September - December)
• Ability for HBA Staff to create 1 video for social media
• 10 HomeShowExpo tickets (regular show tickets)
• 6 HomeShowExpo Uncoastal Social tickets

Front Gate Partner Benefits: $7,500

• Half Page ad in HomeShowExpo magazine
• Inclusion in a minimum of 2 social media posts
• 10 HomeShowExpo tickets (regular show tickets) 
• 6 HomeShowExpo Uncoastal Social tickets
• Company logo included on all signage and banners
• Company logo on HomeShowExpo website
• Company logo in HomeShowExpo magazine

Silver Partner Benefits: $5,000

H
O

M
ESH

O
W

EX
PO

2025 HOMESHOWEXPO 
PARTNERSHIP BENEFITS

• Partner video created for social media and marketing
• Ability to have a display set up at the HomeShowExpo 
• Full page ad in the HomeShowExpo magazine
• Full page ad in 6 issues of the Blueprint (July-December)
• Minimum of 3 social media posts
• Ability to put a postcard or one-page flyer in Welcome Bags
• 20 HomeShowExpo tickets (regular show tickets)
• 10 HomeShowExpo Uncoastal Social tickets 
• Company logo included on all signage and banners
• Company logo on HomeShowExpo website
• Company logo in HomeShowExpo magazine

Gold Partner Benefits: $10,000

ALL AUDIENCES

108,000+ 
Reach on  

Social Media

133,000
Website Page 

Views

63,000
Website Users

Metro Showcase Stats
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2025 HOMESHOWEXPO 
PARTNERSHIP BENEFITS CONTINUED

• First right of refusal for the following year 
• Half page ad in the HomeShowExpo magazine
• Half page ad in 3 issues of the Blueprint (September, October and November)
• Ability to be on-site in Pavilion tent and provide swag
• Company logo on HomeShowExpo website 
• Company logo in HomeShowExpo magazine
• 4 Uncoastal Social tickets
• 10 HomeShowExpo tickets (regular show hours)

Pavilion Partner Benefits: $5,000

ALL AUDIENCES

• Company logo included on partner banner
• Company logo included in the magazine

HomeShowExpo Supporter Benefits: $1,000

• Company logo included on all signage and banners 
• Company logo included in the magazine 
•  Ability to put a postcard or one-page flyer in the consumer bags 

- Must provide postcards or one-page flyer by Friday, August 22 
- Must provide 8,000 items

HomeShowExpo Welcome Bag Benefits: $1,500

• 2 HomeShowExpo tickets (regular show tickets)
• 2 HomeShowExpo Uncoastal Social tickets
• Inclusion in a minimum of 1 social media post
• CHOICE OF (1) ONE: 
 • On site presence with ability for display (electricity provided)
 • Half page ad in the HomeShowExpo magazine
• Company logo included on all signage and banners
• Company logo on HomeShowExpo website
• Company logo in the HomeShowExpo magazine 

Boardwalk Partner Benefits: $3,000
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2025 HOMESHOWEXPO 
PARTNERSHIP CONTRACT

DATES:
September 13-14, 18-21, 25-28

LOCATION:
RidgeView Development, Grimes

Partnership Level:  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions 
set forth on this Agreement and to the following terms and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s 
mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable within thirty (30) days of the date of the 
invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid 
within thirty (30) days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written 
objection to the billing amount set forth in DSM HBA’s invoice within sixty (60) days of invoice date, the amount shall be deemed correct in all respects. 5. 
Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the DSM HBA in the defense or 
enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers 
of people who work for a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the 
Primary member and/or an Affiliate member of the DSM HBA. This includes all phone numbers, websites, e-mail addresses and locations of business. 
Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________

E-mail: _________________________________________________________________________

ALL AUDIENCES
H

O
M

ESH
O

W
EX

PO

 ☐Check  (payable to HBA of Greater Des Moines)      

 ☐ Credit Card Information 

Name on Card __________________________________________________________________  

Card Number ___________________________________________________________________  

Expiration Date ___________CVV __________________________________________________  

Billing address __________________________________________________________________  

City, State Zip ___________________________________________________________________
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(3 available) 
•   Recognition as a Presenting Partner for the Uncoastal Social in all marketing 

assets with logo inclusion
•   Logo inclusion in all media coverage and paid advertising schedules
•  6 tickets to the Uncoastal Social
•  Attendee List with emails provided prior to event
•   Half page ad in HomeshowExpo magazine
•  Logo in Uncoastal Social flyer insert and HomeShowExpo magazine
•   Ability to address attendees during program

Presenting Partner Benefits: $10,000

2025 UNCOASTAL SOCIAL 
PARTNERSHIP BENEFITS
Formerly HomeShowExpo Member Night ALL AUDIENCES

U
N

C
O

A
STA

L SO
C

IA
L

(1 available per home) 
•   Opportunity to be on-site in HomeShowExpo home
•   4 Tickets to Uncoastal Social
•   Attendee List with emails provided prior to event
•  Logo in Uncoastal Social flyer insert

In-Home Experience Partner Benefits: $5,000

(2 available)
•   Logo inclusion on Bar Cart signage
•   Ability to serve beverages on-site to attendees and provide custom cups
•   2 tickets to the Uncoastal Social

Bar Cart Partner Benefits - $3,000

(1 available)
•   Logo inclusion on Cigar Rolling station signage
•   2 tickets to the Uncoastal Social

Cigar Rolling Partner Benefits - $2,000

(1 available)
•   Logo inclusion on signage at both bus stops
•   2 tickets to the Uncoastal Social

Transportation Partner Benefits - $2,000

(2 available)
•   Logo inclusion on check-in signage
•   Minimum of 4 volunteers at check-in
•   2 Tickets to Uncoastal Social

Check-In Partner Benefits - $2,000
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(1 available)
•   Logo inclusion in air conditioned bathroom
•   2 tickets to the Uncoastal Social

Air Conditioned Bathroom Partner Benefits: $1,500

2025 UNCOASTAL SOCIAL 
PARTNERSHIP BENEFITS CONTINUED

Partnership Level:  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions 
set forth on this Agreement and to the following terms and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s 
mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable within thirty (30) days of the date of the 
invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid 
within thirty (30) days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written 
objection to the billing amount set forth in DSM HBA’s invoice within sixty (60) days of invoice date, the amount shall be deemed correct in all respects. 5. 
Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the DSM HBA in the defense or 
enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers 
of people who work for a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the 
Primary member and/or an Affiliate member of the DSM HBA. This includes all phone numbers, websites, e-mail addresses and locations of business. 
Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________

ALL AUDIENCES
U

N
C

O
A

STA
L SO

C
IA

L

•   Logo inclusion on signage at event
Event Partner Benefits: $250

(Ask for availability)
•   Ability to provide swag for tent
•   Ability to hand out beverages on-site to attendees

Vendor Tent Partner Benefits: $1,500

(4 available)
•   Logo inclusion on Golf Cart signage

Golf Cart Partner Benefits: $500

Formerly HomeShowExpo Member Night
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• First right of refusal for the following year 
•  Logo inclusion on the voting page for HomeShowExpo and Tour of Remodeled 

Homes magazines
• Half page ad in 3 issues of the Blueprint (September, October, November)
• Ability to be on-site at HomeShowExpo to promote voting for People’s Choice
• Exposure at HomeShowExpo through signage
• Company logo on HomeShowExpo and Tour of Remodeled Homes websites 
• Company logo in HomeShowExpo and Tour of Remodeled Homes magazines 
• 4 HomeShowExpo Uncoastal Social tickets
• 6 HomeShowExpo tickets (regular show hours)
• 2 Tour of Remodeled Homes Bus Tour spots (Friday before the Tour starts)

People’s Choice Partner Benefits: $5,000

2025 PEOPLE’S CHOICE PARTNER
HOMESHOWEXPO AND TOUR OF REMODELED HOMES ALL AUDIENCES

 ☐Check  (payable to HBA of Greater Des Moines)      

 ☐ Credit Card Information 

Name on Card __________________________________________________________________  

Card Number ___________________________________________________________________  

Expiration Date ___________CVV __________________________________________________  

Billing address __________________________________________________________________  

City, State Zip ___________________________________________________________________

Partnership Level:  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions set forth on this Agreement and to the following terms 
and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable 
within thirty (30) days of the date of the invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid within thirty (30) 
days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written objection to the billing amount set forth in DSM HBA’s invoice within sixty 
(60) days of invoice date, the amount shall be deemed correct in all respects. 5. Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the 
DSM HBA in the defense or enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers of people who work for 
a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all 
phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________

SOLD 
OUT
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TO
U

R O
F REM

O
D

ELED
 H

O
M

ES

PARTNERSHIP BENEFITS

Ticket Partner Benefits: $2,500
• Exclusive rights to put logo on Tour ticket 
• Company logo on the Tour of Remodeled Homes website 
• Company logo in Tour of Remodeled Homes magazine 
• Half page ad in Tour of Remodeled Homes Magazine
• Company logo on signage at each home 
• 4 Tour of Remodeled Homes tickets 

2025 TOUR OF REMODELED HOMES 

Tour Partner Benefits: $1,500
• Company logo on the Tour of Remodeled Homes website 
• Company logo in Tour of Remodeled Homes magazine 
• Half page ad in the Tour of Remodeled Homes magazine 
• Company logo on signage at each home  
• 2 Tickets for the Bus Tour (Friday before the Tour of Remodeled Homes event starts)
• 2 Tour of Remodeled Homes tickets 

Bus Tour Partner Benefits: $1,000
• Company logo on the Tour of Remodeled Homes website
• Company logo in the Tour of Remodeled Homes magazine
• Special mention at Tour of Remodeled Homes Bus Tour
• Ability to provide swag for Bus Tour participants
• 2 Tickets for the Bus Tour (Friday before the Tour of Remodeled Homes event starts)

Partnership Level:  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions set forth on this Agreement and to the following terms 
and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable 
within thirty (30) days of the date of the invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid within thirty (30) 
days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written objection to the billing amount set forth in DSM HBA’s invoice within sixty 
(60) days of invoice date, the amount shall be deemed correct in all respects. 5. Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the 
DSM HBA in the defense or enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers of people who work for 
a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all 
phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________

CONSUMERS

108,000+ 
Reach on  

Social Media

133,000
Website Page 

Views

63,000
Website Users

Metro Showcase Stats
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2025 GOLF LEAGUE 
PARTNERSHIP BENEFITS

2 Available 
• Recognition at the first Monday of league 
• Signage at the first and last Monday of league 
• Logo on marketing for golf league

Golf League Partner Benefits: $750

18 Available (one per Monday) 
• Recognition on your designated Monday

Golf League Drink Partner Benefit: $475

G
O

LF LEAG
U

E

MEMBERS

 ☐Check  (payable to HBA of Greater Des Moines)      

 ☐ Credit Card Information 

Name on Card __________________________________________________________________  

Card Number ___________________________________________________________________  

Expiration Date ___________CVV __________________________________________________  

Billing address __________________________________________________________________  

City, State Zip ___________________________________________________________________

Partnership Level:  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions set forth on this Agreement and to the following terms 
and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable 
within thirty (30) days of the date of the invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid within thirty (30) 
days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written objection to the billing amount set forth in DSM HBA’s invoice within sixty 
(60) days of invoice date, the amount shall be deemed correct in all respects. 5. Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the 
DSM HBA in the defense or enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers of people who work for 
a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all 
phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________
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2 Available 
• Logo’d signage on 1 beverage cart
• Ability to provide swag for each golfer
• Ability to ride on beverage cart

Beverage Cart Benefits: $500

2025 SPRING GOLF OUTING CONTRACT
PARTNERSHIP BENEFITS

1 Available 
• Golf sign in front of clubhouse 
• Name associated with the golf outings
• Ability to put swag on the golf carts
• 1 Foursome

Title Partner Benefits: $2,000

Unlimited 
•  Golf sign around the putting green or driving 

range

Grounds Partner Benefit: $150

10 Available (Inquire with Katie about custom items)
•  Provide 250 swag items for each golfer’s bag

Swag Bag Partner Benefit: $150

14 Available 
• Golf sign on the hole

Full Hole Benefit: $300

1 Available
• Signage near keg
• Ability to serve from keg to each golfer
• Ability to provide swag for each golfer

Keg Partner Benefits: $750

5 Available
• Partner sign on a hole
• Ability to host a hole and network with attendees
• Ability to provide swag for each golfer

Hosting a Hole Benefits: $1,000

Lounge Partner Benefits: $250
6 Available 
• Signage at lunch pick-up
• Logo’d signage in the lounge
• Provide 250 swag items for golfers

MEMBERS

 ☐Check  (payable to HBA of Greater Des Moines)      

 ☐ Credit Card Information 

Name on Card __________________________________________________________________  

Card Number ___________________________________________________________________  

Expiration Date ___________CVV __________________________________________________  

Billing address __________________________________________________________________  

City, State Zip ___________________________________________________________________

Partnership Level:  ����������������������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions set forth on this Agreement and to the following terms 
and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable 
within thirty (30) days of the date of the invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid within thirty (30) 
days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written objection to the billing amount set forth in DSM HBA’s invoice within sixty 
(60) days of invoice date, the amount shall be deemed correct in all respects. 5. Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the 
DSM HBA in the defense or enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers of people who work for 
a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all 
phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________
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2025 FALL PAC GOLF OUTING
PARTNERSHIP BENEFITS

Unlimited 
•  Golf sign around the putting green or driving 

range

Grounds Partner Benefit: $150

14 Available 
• Golf sign on the hole

Full Hole Benefit: $300

2 Available 
• Logo’d signage on 1 beverage cart
• Ability to provide swag for each golfer
• Ability to ride on beverage cart

Beverage Cart Benefits: $500

Lounge Partner Benefits: $250
6 Available 
• Signage at lunch pick-up
• Logo’d signage in the lounge
• Ability to provide swag for each golfer

MEMBERS

1 Available 
• Golf sign in front of clubhouse 
• Name associated with the golf outings
• Ability to put swag on the golf carts
• 1 Foursome golfing in event

Title Partner Benefits: $1,750

1 Available
• Signage at keg
• Ability to serve from keg to each golfer
• Ability to provide swag for each golfer

Keg Partner Benefits: $500

1 Available
• Logo’d Sign near check in
• Check-in people and hand out ammo
• Ability to provide swag for each player

Check-In Partner Benefits: $500

5 Available
• Partner sign on a hole
• Ability to host a hole and network with attendees
• Ability to provide swag for each golfer

Hosting a Hole Benefits: $750

EVENT PARTNERSHIP COMBO DEALS

5 Available 
• Signage at a shooting station
• Ability to host a station and network with attendees
• Ability to provide swag

Station Partner Benefits: $400

Unlimited 
• Sign around the Pavilion

Grounds Partner Benefits: $150

2 Available
• Logo inclusion on partner banner
• Ability to hand out swag on site

Lounge Partner Benefits: $250

Target/Ammo Partner Benefits: $300
6 Available 
• Logo inclusion on partner banner
• Logo inclusion on scorecard

Grounds Partner Both Events: $300 $200
$400Lounge Partner Both Events: $500

2025 SPORTING CLAY TOURNAMENT
PARTNERSHIP BENEFITS
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 ☐Check  (payable to HBA of Greater Des Moines)      

 ☐ Credit Card Information 

Name on Card __________________________________________________________________  

Card Number ___________________________________________________________________  

Expiration Date ___________CVV __________________________________________________  

Billing address __________________________________________________________________  

City, State Zip ___________________________________________________________________

Fall PAC Golf Partnership Level:  �����������������������������������������������������

Sporting Clay Partnership Level:  �����������������������������������������������������

Combo Event Deal Partnership Level:  �������������������������������������������������

TOTAL AMOUNT DUE: $ �����������������������������������������������������������  

TERMS & CONDITIONS: The Greater Des Moines Home Builders Association (DSM HBA) and Member/Advertiser agree to the terms and conditions set forth on this Agreement and to the following terms 
and conditions:  1. All advertising materials supplied to DSM HBA must comply with DSM HBA’s mechanical specification requirements. 2. All sums due DSM HBA under this Agreement are due and payable 
within thirty (30) days of the date of the invoice. 3. Interest at the rate of one and one-half percent (1-1/2%) per month (18% per annum) is due and payable on all invoices which are not paid within thirty (30) 
days from the date of the invoice. A minimum charge of $30.00 is due on all past due invoices. 4. Unless DSM HBA receives written objection to the billing amount set forth in DSM HBA’s invoice within sixty 
(60) days of invoice date, the amount shall be deemed correct in all respects. 5. Member/Advertiser agrees to pay all costs and expenses, and all costs of collection, including attorney fees, incurred by the 
DSM HBA in the defense or enforcement of this Agreement. Advertisements in our magazines and online can have brands your company sells, headshots, names and nmls numbers of people who work for 
a DSM HBA Company as well as towns the company is located in. The only contact information listed in the ad must be of the Primary member and/or an Affiliate member of the DSM HBA. This includes all 
phone numbers, websites, e-mail addresses and locations of business. Some advertising and partnerships may require a membership to a council within the DSM HBA.

Signature:  ______________________________________________________ Date: ___________

Name (Print): _____________________________________________________________________

Company: _______________________________________________________________________

E-mail: _________________________________________________________________________

2025 FALL PAC GOLF & SPORTING 
CLAY PARTNERSHIP CONTRACT

MEMBERS
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